






















































Alumni Meet 

Lotus Business School had organised Alumni meet On September 2018. Different batch students had 

participated and shared their experiences. 

CLES 

lE 
Alma Connect 

On the 4 day of Ankuran 2019 an Alumni session was arranged with the purpose to have interaction with the 
new students. In this session each alumni shared their experiences and importance of academics to achieve 

success in career. 
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7/23/22, 12:43 PM Lotus Business School Mail - Onourem Micro Internship Progran Marketing Students 

LBS admissions <admissions@lotuscentre.ac.in> 

Onourem Micro Internship Program - Marketing Students 

4 messages 

Fri, Apr 22, 2022 at 5:55 PM Onourem Internship <internship@onourem.com> 
Bcc: admissions@lotuscentre.ac.in 

Dear Placement Team, 

Trust you are doing well. 

Introducing Onourem's unique 5-Days micro-internship program. Any student who finishes a small marketing 
assignment in 5 days will receive a Marketing Certificate as an acknowledgment that the student has successfully 
finished a marketing project for Onourem. Attached is a sample of the certificate 

Any number of students can participate from your college. Every student who completes the assignment will 
receive a certificate. This allows a large number of students to gain practical experience in marketing and build 
their resumes. 

Students who perform exceptionally well in the assignment may be selected for the paid internship positions (4-8 
Weeks) after an interview. 

Onourem is a registered company in the USA and India. A number of reputed colleges in India have run Onourem's 
programs. Over 2000 students have registered in this micro-internship so far. Some of these colleges 
are St.Stephen's, Hindu, SRCC, LSR, Gargi, Miranda House, and other DU colleges. The other colleges are LPU, 
DAV, Ramaiah(MSRIM), AMITY, Karnavati, BHC, ITM, FLAME(Pune), MIT WPU, and many more. 

Interested students can apply by filling out the application form mentioned below. 

Assignment: Marketing Project 
Assignment Mode: Part-time, Work From Home, Mobile-based 
Duration: 5 days 
Total Time Requirement: 4-5 hours in total 
Type: Marketing Certificate (see attached flyer) 
Cost: Free. Students don't pay 

ufk 

OUeeTo 
Swami sevabnavi Sanstha's 

Lotus Business Schoo 
Pune-411 033 

anything. 

Application Form: https:/lforms.gle/SWHDd TAXE28u3YNp9 

Company Overview 
Onourem is a technology company dedicated to improving people's emotional and mental health. We conduct 
online and offline activities to help address social problems. One of the biggest challenges the world is facing is 
the degrading emotional and mental health of the people. . Onourem ís a registered company in the USA and 
India. 

Research has shown that social media is giving people a false sense of connection. Contrary to what 'social 
networking' suggests, more people today feel lonely, bored, sad, stressed, and insecure than ever. COVID-19 
lockdown has only amplified this challenge. 

The good news is that Harvard's longest-running research on happiness suggests that deeper, meaningful 
relationships are the key to living a long, happy, healthy, and satisfying life. It is the quality of the social relations 
that make humans happy and not the number of relationships. We are better off investing in our close eattonsnr 
than endlessly spending time on social networking that is harmful for our relations and our mental he{Ban>d s Lotus 

Pune Website: www.onourem.com 
Linkedin: https://www.linkedin.com/company/onourem 
Youtube: https://youtube.com/playlist?list=PLyí7vytyHKdCajfJoCTZF_LTOEGRaVJot 

. 411033 
Assignment Summary 
Onourem has created a fun mobile application that helpS improve the emotional well-being of people. We ar 
recruiting Marketing Associates who would work with us in their communities to make people happier. Selected 

0oyS 

ctudents will start fun and meaningful conversations on the app to ensure a large number of people benefit from 
this free-to-use technology. Selected students will serve as the local community leaders who will drive 
conversations in their community to bring people closer together. 

https:l/mail.google.com/mailiu/2/7ik= e05b6ed 19d&viewspt&search=all &permthid=thread.f%3A1730811384762162550&simpl=msg-%3A173081.. 1/4 

/uemS 
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Onourem App Promo Video: https://youtu.be/j1iAzqn8USk 

Assignment Milestones 

1. Duration: 5 days 
2. Use online and offline marketing approaches to introduce Onourem to people from any background. 

3. Answer questions on the Onourem app every day for 5 days. 

4. Submit Onourem app review on App Store/ Play Store 

Skills Needed 

1. Leadership qualities like taking the initiative persistently if needed. 

nal intelligence to understand which questions will spark fun and meaningful interactions in different 

kinds of friend/family groups 

3. Socially outgoing personality 

2. Emo 

After you submit the above application form, Onourem will send you an email with a detailed assignment that you 

need to finish to get the Marketing Certificate. 

Eligibility: 
1. Level: 1st and 2nd year, including 3rd year (PG students can also apply) 

2. Background: Students of all fields of study can apply. MBA, BBA, B. Com, M. Com Students will benefit most. 

Compensation: 

1. Onourem Marketing Certificate. (Sample flyer attached) 

2. The top performers in this internship program may get paid internship offers, like Marketing Associate and 

Universities Program Manager roles. 

Please let us know if you have any questions. 

Regards, 
The Onourem Team | Internship 
+91 6375-586433 
www.onourem.com 

Linkedln: htlps://www.linkedin.com/company/onourem: 

Youtube: https //www.youtube.com/c/OnouremSocial 

Promo Video: htps.lyoutu.be/j1iAzqn8Usk na's Lotus 
Android app: htitps //play.google.com/storelapps/details?id=com.onourem.android.activity 

. Pune 
OS app: httpe.llapps.apple.com/us/app/onourem-social-games/id1218240628 

411033 
WeMS Marketing Certificate Flyer.pdf 

343 

/00ys* 

Tue, May 24, 2022 at 3:14 PM 
Onourem Internship <internship@onourem.com 
Bcc: admissions@lotuscentre.ac.in 

Dear Placement Team, 

Trust you are doing well. 

Introducing Onourem's unique 5-Days micro-internship program. Any student who finishes a small marketing 
assignment in 5 days will receive a Marketing Certificate as an acknowledgment that the student has successfully 
finished a marketing project for Onourem. Attached is a sample of the certificate. 

Anv number of students can participate from your college. Every student who completes the assignment will 

receive a certificate. This allows a large number of students to gain practical experience in marketing and build 

their resumes. 

Students who perform exceptionally well in the assignment may be selected for the paid internship positions (4-8 

Weeks) after an interview. 

https://mail.google.com/mailu/2/7ik=eu5b5ed 1 9d&view=ptåsearch=all&permthid=thread-f%3A 1730811384762162550&simpl=msg-1%3A173081.. 2 

es INeu 
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Lotus Business School Mail Onourem Micro Internship Program - Marketing Students 

Onourem is a registered company in the USA and India. A number of reputed colleges in India have run Onourem's 
programs. Over 2000 students have registered for this micro-internship so far. Some of these colleges are St.stephen's, Hindu, SRCC, LSR, Gargi, Miranda House, and other DU colleges. The other colleges are LPU, 
DAV, Ramaiah(MSRIM), AMITY, Karnavati, BHC, ITM, FLAME(Pune), MIT WPU, and many more. 

Interested students can apply by filling out the application form mentioned below. 

Assignment: Marketing Project 
Assignment Mode: Part-time, Work From Home, Mobile-based 
Duration: 5 days 
Total Time Requirement: 4-5 hours in total 
Type: Marketing Certificate (see attached flyer) 
Cost: Free. Students don't pay anything. 

Application Form: https://forms.gle/SWHDdTAxE28u3YNp9 

Company Overview 
Onourem is a technology company dedicated to improving people's emotional and mental health. We conduct 

online and offline activities to help address social problems. One of the biggest challenges the world is facing is 

the degrading emotional and mental health of the people. .Onourem is a registered company in the USA and 

India. 

Research has shown that social media is giving people a false sense of connection. Contrary to what social 

networking suggests, more people today feel lonely, bored, sad, stressed, and insecure than ever. COVID-19 

lockdown has only amplified this challenge. 

The good news is that Harvard's longest-running research on happiness suggests that deeper, meaningful 

relationships are the key to living a long, happy, healthy, and satisfying life. It is the quality of the social relations 

that make humans happy and not the number of relationships. We are better off investing in our close relationships 

than endlessly spending time on 'social networking that is harmful for our relations and our mental health. 

Website: www.onourem.com 
Linkedln: https://www.linkedin.com/company/onourem 

Youtube: https://www.youtube.com/c/OnouremSocial/videos 

People & Story behind Onourem: https://www.youtube.com/watch?v=WwM3NYQZKjc&t=32s 

Assignment Summary 
Onourem has created a fun mobile application that helps împrove the emotional well-being of people. We are 

recruiting Marketing Associates who would work with us in their communities to make people happier. Selected 

students will start fun and meaningful conversations on the app to ensure a large number of people benefit from 

this free-to-use technology. Selected students will serve as the local community leaders who will drive 

conversations in their community to bring people closer together. Lotus s 
Onourem App Promo Video: https:/lyoutu.be/j1iAzqn8USk 

Sanstna s 

Pune 

Assignment Milestones 
411033 

1. Duration: 5 days 

2. Use online and offline marketing approaches to introduce Onourem to people from any backgrodgdfMs 

3. Answer questions on the Onourem app every day for 5 days. 

4. Submit Onourem app review on App Store/Play Store 

j0ou 

Skills Needed 

1. Leadership qualities like taking the initiative persistently if needed. 

2. Emotional intelligence to understand which questions will spark fun and meaningful interactions in different 

kinds of friend/family groups 
3. Socially outgoing personality 

After you submit the above application form, Onourem will send you an email with a detailed assignment that you 

need to finish to get the Marketing Certificate. 

Eligibility: 

1. Level: 1st and 2nd year, including 3rd year (PG students can also apply) 

2. Backeround: Students of all fields of study can apply. MBA, BBA, B. E/B. Tech, B. Com, M. Com Students will 

benefit most. 

Compensation: 

https://mail.google.com/mail/u/2/7ik=e05bbed 19d&view=pt&search 
=all&permthid=thread-f%3A1730811384762162550&simpl=msg-f%3A1730811.. 

3/4 

usi 
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1. Onourem Marketing Certificate. (Sample flyer attached) 

Lotus Business School Mail Onourem Micro Internship Program Marketing Students 

2. he top performers in this internship program may get paid internship offers, like Marketing Associate and 
Universities Program Manager roles. 

Please let us know if you have any questions. 

[Quoted text hidden] 

Marketing Certificate Flyer.pdf 

343K 

Onourem Internship <internship@onourem.com> 
Bcc: admissions@lotuscentre.ac.in 

Thu, Jun 23, 2022 at 12:16 PM 

Dear Placement Cell 
Quoted text hidden/ 

Marketing Certificate Flyer.pdf 

343K 

LBS admissions <admissions@lotuscentre.ac.in> 

To: Vivek keskar <vivekk@lotuscentre.ac.in 

Thu, Jun 23, 2022 at 3:46 PM 

FYI 
Quoted text hidden 

Lotus Business School 
Please follow us on facebook 
http://www.facebook.com/LotusBusinessSchool 

Marketing Certificate Flyer.pdf 

343K 

Lotus & tha's Lotus 

Pune 

411033 

Sanstha 
/oous 



Gmail vanashree kulkarni <vanashree.koolkarni@gmail.com 

Fwd: We are Hiring @Luxor Cars & Loan Konect 

Pranita Arbat <pranitaa@lotuscentre.ac.in> 
To: vanashree kulkarni <vanashree.koolkarni@gmail.com 

Sat, Jul 23, 2022 at 1:54 PM 

--- Forwarded message ----
From: Karan Sugandhi <karansugandhi8@gmail.com> 
Date: Fri, 29 Apr 2022, 3:04 pm 
Subject: We are Hiring @Luxor Cars & Loan Konect 
To: <pranitaa@lotuscentre.ac.in> 
CC: grenville rodrickss <Carconnecttpune@gmail.com>, <sanketwadekar01@gmail.com> 

Dear Pranitaa, 

AS per our conversation over the phone sharing you the details. 

Name of the company- Luxor Cars 

Job Title:- Sales Manager 

No of Positions:-01 

Job Description:- Sales Manager is responsible for supervising and motivating salespeople and promoting and 

encouraging strategies to sell cars and other products. They perform typical manager duties, such as organizing 

schedules, training, interviewing, hiring, and setting goals. 
Job Location- Shivaji Nagar, Pune 
Links:- https://www.luxorcars.in/ 

Name of the company: Loan Konect 
Job Title:- Sales Officer 
No of Positions- 05 

Job Description:- We are looking for a Sales Officer to evaluate, authorize approval or deny loan applications for people 
or for business. You will act as liaison between customers and our financial institution and you will help qualified 

applicants acquire loans in a timely manner. 
Job Location Shivaji Nagar, Pune 

Links https://www.facebook.com/loanconnectt/ 

Name of the company : Loan Konect 
Job Title: Sales Manager 
No of Positions:-01 

Job Description:- A finance/sales manager is primarily in charge of overseeing the financial activities and sales progress 
of a company. Their responsibilities revolve around managing different teams, setting goals and guidelines, performing 
audits, coordinating staf, and developing strategies to optimize operations. 
Job Location Shivaji Nagar, Pune 

Regards, 
Karan Sugandhi, 
+91 9890 180 588 

Director 
Swaml Sevabnavi Sanstha's 

Lotus Business Schoor 
na S Lotus $anstha 

Pun Pune 411 03 

411033 

MS 
/00ys 

S Jwex 



7/23/22, 3:58 PM 
Lolus Business School Mail Location wise vacancy details 

Pranita Arbat <pranitaa@lotuscentre.ac.in> 

Location wise vacancy details 

Vinay Sharma1 <vinay.sharma1@centuryply.com 
To: pranitaa@lotuscentre.ac.in 

Tue, Apr 26, 2022 at 12:28 PM 

Dear mam, 

We are hiring sales and marketing candidates for customer management 

Company name:- CENTURY PLYBOARDS india pvt Itd(CPIL). 

Job Positioning-Sales executive, So,Sso, Ssa etc. 

Job Location-Pune. Pcmc,Ahmednagar, Nashik, Nanded, Beed, Solapur, Satara, Sangli etc. 

Please mam check it and revert back 

Thanks & Regards 
Vinay Sharma 
8421231519 

Durecro 
Swaml Sevabnavi Sanstha's 

Lotus Business Schoo 
Pune 411 037 

otus Bus 
Pune 

411033 

ues 

hittps:/mailgoogle. com/mailu/1/7ik=-46e22aBel6&view= plêsearch=all&permmsgid=msg-%3A1731153200211827891&simpl=msg-1%3A1731153. 1/1 
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Page No.: 1 

EHHDEc BANK 
We understand your world 

Account Branch PUNA WALE 
Address HDFC BANK LTD, LAXMI HORIZON 

SUOP NO 05 TO O8, BANGALORE 
MUMBAl EXPRESS HIGHWAY PUNAWALE 

City M/S. LOTUS BUSINESS SCHOOL ALUMNI ASSOCIATION PUNE 4 l 1033 
MAHARASHHTRA Stale 

cCOLOTUS BUSINESS sCHOOL ALUMNI AS Plhone no. 

OD Limit 
Currency 
Email 

S NO 52 4 NEAR SAI ENPRESSWAY 0.00 
INR PETROL PUMP PUNAWALE 

PUNE 411057 
LBSALUMNIASSOCIATION@GMAIL.COM 
2017850I1 
50100541193224 OTHER 

Cust ID 

MAHARASHTRA TNDIA Account No 
A/C Open Date 06/07/2022 

Account Status Regular 
RTGS/NEFT IFSC: HDFCO008289 

JOINT HOLDERS: 
MICR: 41|240098 

Branch Code 8289 Product Code: 145 

Nomination: Not Registered 

From 01 06 2022 To 21/07/2022 Statement of account 

Date Narration Chq./Ref.No. Value Dt Withdrawal Amt. Deposit Amt. Clos 

08/0722 MPS-21So15570451-SHRIRAMSHIVPRASADTOT-U 0000218915570451 08/07/22 500.00 

TIB-XXXLITS175-

0S 07 22 UPI-ANKUR KOTHIY' AL-ANKUR.KOTHIYAL-3@OKHD 000021 8939136593 08/07/22 500.00 

FCBANK-HDFC0003784-218939136593-UPI 

08/07 22 UPI-KARAN HEMA 000021 8939285250 08/07/22 500.00 

sUGANDH-KARANSUGANDHI8-

1@OKHDFCBANK-HDFC0000379-218939285250-UP 

08/07/22 UPI-SAIPRASAD MAHADEV BH-SAE3.PRASAD@OKS 0000218916202797 08/07/22 500.00 

BI-ICICO0o0073-21 8916202797-SAEE 

08/07/22 UPI-DHANANJAY SHIVAJI JA-8698048484@YBL- 0000218928153595 08/07/22 500.00 

SBINOO00305-21 8928153595-PAYMENT FROM PH 

ONE 

08/07/22 UPI-KARANSINGH HARJEETSI-KSCHHABRA.LBS-1 0000218917423032 08/07/22 S00.00 

aOKICIC-HDFCO000486-218917423032-UPI 

09/07/22 UPI-SHUBHAM NEMICHAND SE-SETHIYASHUBHAM2 0000219014433779 09/07/22 S00.00 

@OKAXIS-KKBK0000730-219014433779-UPI 

09/07/22 UPI-CHAITANYA BALAJIRAO -CHAITANYA 12PATI 0000219062386782 09/07/22 S00.00 

La YBL-SBINO020056-219062386782-PA YMENTF 

ROM PIONE 

09/07/22 UPL-ANIL KUMAR SO RAGHUV-9024400445@ YBL 0000219083190476 09/07/22 ).00 

BARBOJHUNJH-2190831 90476-PAYMINT HROM PI 

ONE 

09/07/22 UPI-RAJ 0000219052189958 09/07/22 .00 

KUMAR-RAJK UMAR00IRAJa)KHDI CHANK 

HDFCO003982-2190521 89958-UPI 

09/07/22 UPL-YASHKUMAR GYANSING 0000219052348014 09/07/22 500.00 

Lotus anstna's 

R-RATHODYASH44@OK 
HDFCBANK-HDFCO000430-219052348014-UPI Pune 

09/07/22 UPI-SACHIN DESHPANDE-9764249764@YBL-IDFC 411033 500.00 0000219012603604 09/07/22 

,ueS 
HDFC BANK LIMITED 
Closing balance includes funds eamarked for hold and uncleared funds 
Contents of this statement will be considered correct if no error is reported within 30 days of receipt of statement.The address on this stateiment is that on record wIlh the Bank as at the day of reques 

this statement. 
State account branch GSTN:27AAACH2702H1Z0 



Page No .: 2 

HDEC BANK 
We understand your world Account Branch : PUNAWALE 

Address HDFC BANK LTD, LAXMI HORIZON 

SIOP N 05 TO 08, BANGALORE 
MUMBAI EXPRESS HIGHWAY PUNAWALE 

PUNE 41 1033 

MAHARASHTRA 

MS. LOTUS BUSINESS SCHOOL ALUMNI ASSOCIATION 
cOLOTUS BUSINESS SCHOOL ALUMNI AS 

City 
State 
Phone nN0. S NO 52 4NEAR SAI EXPRESSWAY OD Limit 0.00 

PETROL PUMP PUNAWALF INR Currency 
Email PUNE 411057 LBSALUMNIASSOCIATION@GMAIL.COM 

MAHARASHTRA INDIA Cust ID 201785011 
Account No 50100541193224 OTHER 
AC Open Date 

Account Status Regular 
RTGS/NEFT IFSC: HDFCO008289 
Branch Code 

JOINT HoLDERS: 06/07/2022 

MICR:411240098 
Nomination: Not Registered 8289 Product Code: 145 

From : 01 06 2022 To: 21/07/2022 Statement of account 
0001 795-219012603604-PAYMENT FROM PHONE 

09 07 22 UPI-DEVENDRA AMBADASJI L-DEVLOHAKAREI@IB 0000219033352628 09/07/22 500.00 
L-BKID0Oo8711-219033352628-PAYMENT FROM 
PHONE 

09 07 22 UPI-ABHISHEK HARISH PATK-9960838368@YBL- 0000219059027284 09/07/22 500.0 
UBINO532312-219059027284-PAYMENT FROM PH 
ONE 

09 07/22 UPI-ANAND DILIP MORE-ANANDMORE803@OKSBI 0000219012228814 09/07/22 500.00 
KKBKO000730-219012228814-LOTUS 

09/07/22 UPI-FARAZ KHAN-FARAZ.INDIA123@OKHDFCBANK 
0000219055797192 09/07/22 

S00.00 
-HDFCO000003-219055797192-UPI 

09/07/22 UPI-BALAM SINGH DHAUNI-BSDHONI7-1@OKHDFC 0000219055848101 09/07/22 500.00 
BANK-HDFC0001 592-219055848 101-UPI 

09/07/22 UPI-SURESH SINGH-SURESHSAMANT11-2@OKAXIS 
0000219018759399 09/07/22 

S00.00 
-UTIB0002093-2 1901 8759399-FROM SURESIH SI 

NGH 

09/07/22 UPI-SANKET SUBHASH CHAVA-SANKETCHAVAN784 0000219005286861 09/07/22 
.00 

@AXL-HDFCO000039-219005286861-PAYMENT F 
ROM PHONE 

09/07/22 UPI-UTKARSH 
000021905776545 I09/07/22 00 

KAPOOR-UTKARSHKAPOOR7@OKIDFC LOtus 

BANK-HIDFCO001811-21905776545 1-UPI 
09/07/22 UPI-LAKHAN DADARAO SABAL-9881049106aYBL- 000021905S665116 09/07/22 

Pune 
S00 00 | 

1DCO00%3-219055665116-P'AYMI NTTROM PII 

411033 

ONE 

wemS 
09/07/22 UPI-VISIJWAJILI VINODkAO 99235824550YBIL-

0000219055011500 09/07/22 

SHINOO20660-21905501 1500-PAYMENT FROM PH 

ONE 

09/07/22 UPL-MR GAJANAN VASANTRA()-GAJANANIEKALE9 000021902689249 09/07/22 500.00 

9@OKAXIS-MAHBO000720-219026892491-AL UMNI 

ASSOCATION 

11/07/22 UPI-PRASHANT DIIARMENDRA -PRASIIANIDOBALI 0000219207375305 11/07/22 500.00 

HDFC BANK LIMITED 

Closing balance includes funds eararked tor lhold and uncleared funus 
Contents of this statement will be considercd correct if no error is reporied within 30 days of receipt of statejnet. Tiue address on this stateinent is thut on record with the Bunk as at the day of reque: 

Staatement. 
account branch GSTN:27AAACH2702H1ZO 

iness eysue 
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S\,vami Sevabl1avi Sanstha's 

LOTLIS BUSIN:ESS SCHOO,L 
Innovating eilJS.1n e5s Leadcr~h 1p 

ALMA CONNECT INTERACTION WITH LBS ALUMNI 

Alumni Session: - Aroha Deshpande and Abhishek Patki 

Date: Wednesday, 29th September 2021 

Sr.No 

1 

2 

3 

4 

s 
6 

11.00 AM Onwards 

Documents 

Session Details File 

Invitation Letter 

Guest Profile 

Attendance Sheet 

Payment Invoice 

Thanks Letter 

Approved By 

IQAC 

\,.../ 

\,.../" 

v 
~ 

~ 
\_.../ 

~ 
CHECKED AND SUBMITTED 

LBS-IQAC 
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Alumini session 

Organization 

Designation 

: Aroha Deshpande and Abhishek Patki 

Allstate solutions Pvt Ltd 

: Junior Associate 

Date of Session: 29/09/2021 Day: Wednesd /\~ ~ \\\& 
Subject: Alumini experience at LBS and After LB ~ ·-
Main Topics covered: 

\waml ~evabnavl Sanstha"s 
lotu~ Buslneu School 

~-.;•,~ <1U 03\. 

Abhlshek Patki explalhed the Importance of punctu cs at LBS he told he as 

present in college 99% , He advised students to be passionate every day. He advised 

students not change job due to work pressure. Take practical knowledge along with 

theories. 

Atoha Deshpande guided the students with experience In Industry. He told students to go 

through recent trends and to be aware of trends in Corporate .He advised to take initiate in 

different activites and take efforts to fulfil their dreams. 





~ us~ 
I n nova t i ng B . ::> 

u s ,n ess l eadership 

Dear Alumni , 

Greetings !! ! 

Subject- Invitation for Webinar schedule on Wednesday 29
th September 2021 (11.00 AM 

onwards) 

This is in reference with the above mentioned subject our college is planning a program under 

t he t itle of ALMA CONNECT INTERACTION WITH LBS ALUMNI. Session is scheduled on 29
th 

September 2021 .We would like to invite you to grace the session. In wh ich you can share your 

experience. Details of the Session are as follows, 

Date & Time: 29th September 2021 (11.00 AM onwards) 

Audience: Newly admitted first year MBA students with B.Sc Agri, B.Tech Food Technology 

B.Pharma, B.Sc, B.Com etc fresh graduates pursuing career in Management. 

Topic: Experience at LBS and after LBS. 

And also request you to kindly share your Brief profile, Photograph as soon as possible. We 

need it for digital creative. 

Looking forward ... 

Thanks & Regards; 

Prof.Chandrakant Thorat 

Assistant Professor 

Lotus Business School 

Punawale Campus, 

Pune-411033 

TelNo.+91-8830260426 

www.lotuscentre.ac.in 

Lotus Business School 

QNear Sai Expessway Petrol Pump, Mumbai Pune Expre p 
ssway, unawale, Pune 411 033 

~ +91 20 6529 1082 ® info@lotuscentre.ac.in e . 
WNw.lotuscentre.ac.in 

------
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Curriculum Vitae 

Name: - Aroha Milind Deshp;rncie 

Contact No:- 9021744 227 

E-mail ID: - arohad9021@gmail.co 111 

[ Objective 

► Obtain a d1allenging leadership position applying creative problem solving and lean 

management skills with a growing company to achieve optimum utiliza tion of its 

resources and maximum profits. 

/ Personal Details 

" ,.. 
" ,.. 

Full Name 

Date of Birth 

:- Aroha Milind Deshpande 

:- 28 th March 1996 

'-,.. 
' , 

Address for Correspondence 

Sex 

:- PlotNo 13/A Navyug Colony, Aurangabad. 

:-Male 

" ,.. 
" ,.. 
;... 
' , 

Marital Status 

Mobile No 

E-Mail ID 

Language Known 

:- Unmarried 

:- 9021744227 

:- arohad9021@gmail.com 

:-Marathi, Hindi, English. 

Educational Qualification 

Sr Class Name of Board I University 

No. 

1 MBA Lotus Business School, Pune 

2 BCOM Dr.Babasaheb Ambedkt1r 

Marathwada University, 

Aurangabad. 
,. 

3 HSC Deogiri College, Aurangabad. 

4 SSC Saraswati Bhuvan. High School, 

Aurangabad. 

Year of Percentage/ 

Passing Grade 

2019 Pursuing 

20] 8 59% 

2014 71.23% 

2012 81.40% 



PROJECT UNDERTAKEN 

Company: PUMA Sports India PVT.LTD.(PMC) 

Duration : 45 Days 

Project Title: Consuml'r Buying Behaviour al PUMA Store. 

Work : \Vorked as Saks Assol'ialc . . 

Learning: To Study on Effcc1i vcncss or Brand Value. And Store Keeping. 

EXTRA CURRICULAR ACTIVITIES 

• Played Handball at state level in year (2012) . •t· 

· . . -f vents and other act1v1 ,es. 

• Organised and Managed or successfully arranged corporate par 1es,e · 

• Captain in School Cricket Team in Gadia Trophy. 

I INTERPERSONAL QUALITIES: 

• Ambitious 

• Keen learner 

• Problem-solver 

• Leadership 

• Team worker 

• Ability to handle pressure 

■ Ability to handle the team. 

• Ability to deal with people 

Certificate 

• Pla):ed at State Level in Hand Ball Game. 

• NCC Certified (Air Wing). 

/ Work Experience 

• Guru Creative Constructions Pvt.Ltd. AD.d For Be tter Conception Event Managem ent 

and Marketing. 

(Duration:- 6 months.) 

/ Interest and Hobbies 

• Singing, 

• Listening Music. 

• TraveIIing. 

• Watching/Playing Cricket. 



[ Declaration 

I herebv ct 1 
1 ec are that the information furnished above is correct to the best of my knowledge & 

belief. 

Place: 

Date: 

Yours Faithfully 

Mr. Aroha Milind Deshpande. 

I 
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Abhishek Patki 
Associate 

Summary 

Associate at Allstate Pune,lndia 

AIDA Certified 

MBA from Lotus Business school Pune 

Experience 

Allstate India 

Associate 
August 2020 - Present (2 years) 

Pune, Maharasil lra hdia 

For 18 months I was in team of 3P Medbill Input. 

In April 22 i moved to IDS (Imaged Document Support) Team 

MAHLE BEHR INDIA PRIVATE LIMITED 

Finance Intern 
May 2019 - July 2019 (3 months) 

Pune Area. India 

I was intern trainee there for two month. 

Handled Various Assets Management processes 

o Daily verification of Fixed Assets 

o To Check Bar-Codes on Fixed Assets 

o Documentation of Vendors List 

Maharashtra Knowledge Corporation Limited (MKCL) 

Coordinator 
February 2017 -April 2017 (3 months) 

!.,P 'I J 

I worked there as an examinar at MS-CIT Institute. 

Education 

Lotus Business School 

MBA, finance · (January 2018 - August 2020) 

Page 1 of 2 



Shri Shivaji College, Vasmat Road, Parbhani 
Bachelor of Commerce - BCom, Business/Commerce, General · (2015 - 2018) 

The Institute of Chartered Accountants of India 
intermediate, Business/Commerce, General · (2016 - 2017) 

Shri Shivaji College, Vasmat Road, Parbhani 
HSC, Business/Commerce, General · (2013 - 2015) 

Page 2 of 2 



Alu mini session by: Aroha Deshpande and Abhishek Patki 
Date of Session :29/09/2021 
Day: Wednesday 

Time: 11 am 

Sr No Student Name Attendance 

1 
MACHADE TEJASWINA 

?i NANDl<Tc;HOR 

AKASH DHANRAJ l<HIRADl<AR 
ri 2 

PAWAR SEJAL SANDIP 
f 3 

KHADE KAL YAN! SUN IL 
A 4 

MALI POOJA RAVINDRA p 5 

JADHAV BHAGYASHREE p 6 H~QTc;HrHANDRA 

r 
THAKARE RUPAK RAJENDRA p 7 

JUHI LILADHAR PARCHAKE p 8 

SINGH GAURAV PREMBAHADUR p 9 

SALKE ABHILASH YASHVANTRAO p 10 

APOORVA SANJAYKUMAR A 11 WANKHADE 
GAVIT RAHUL BARINDRAKUMAR P\ 12 

DONGARE PRAVIN BALASAHEB f) 13 

SUMEET POPAT KADAM 11 14 

MAYURI BHAGWANRAO SAPATE Fi 15 

RAHATE AKSHAY DILIP ti 16 

r DANDILE NIKITA PRALHAD . Pi 17 

SHINDE MADHAVI F 18 DNYAN FC::HWAR 
VINAY SURESH GADGE p 

19 
GHODAKE SHARAYU PRADIP f 20 

SANCHITA SUNIL WAGH Pl 21 
MALI SAYALI KANTALING A 22 

NAGARE GANESH SOPAN A 23 
RANE MANSI VIJAY fi 24 
SUKHADA SUNIL KULKARNI 

~ 25 
CHOUNDKAR SURAJ VILAS 

fi 26 
SHELKE SANKET RAMCHANDRA p 27 



28 
DATRE NIKITA NANAJI 

p 
BALGUDE Al<ASH BALAJI 

p 29 

SHINGADE RUSHil<ESH VILAS p 30 

31 
SANGRAM SUNIL PATIL p 
RAJPUT PRATIK RAJENDRA ·p 32 

KUMBHAR VIKEE BAPU F 33 

DEOKAR PRAVIN RAJENDRA 'P 34 

YOGESH DHANAJI SHITOLE -p 35 

POL JAYDEEP MAHESH f\ 36 

BHAGYASHREE MANOHAR p 37 ITOPAI F 

SALUNKE GANESH NANASAHEB f 38 

BHADANGE AISHWARYA SAYAJI p 39 

UDHANE SANCHITA RAJESH p 40 

SAHIL DEVRAJ WAGH 
~ 41 

KRUSHNA SHESHERAO INGLE r 42 

AVIRAJ JOTIRAM BHANGE p 43 

SAPRE NINAD ATUL p 44 

SHELAR PRANJAL JAGANNATH f 45 

TANMAY MEENBAHADUR RANA p 46 

SHINDE SHWETA SAMPAT p 47 

GANESH BALASAHEB DEOKAR p 48 

AKSHAY PRAFULLA PATEL fl 49 

KAMBLE MAYUR MURLIDHAR 
ft 50 

SHITAL ANIL KACHARE p 51 

SARVADE POOJA MARUTI 
Pi 52 

KAMBLE RAHUL NAMDEVRAO p 53 

SALUNKHE SANJEEVAN RAJARAM p 54 
TILEKAR MANISHA SHAILESH p 55 
DESHMUKH NIKITA ANIL p 56 
RAJPUT SHUBHAM PRAVINSING ~ · 

57 



' / '/.. J 

PATIL VIJAY PRAKASH p 58 

59 
VIKAS ACHYUTRAO SONWANE 

F 
60 

KHAWATODE SIDDHARTH 

F DHANAlT 

61 
DINESH SHANKAR LOBHE F 

62 
PATIL PRATI K AJABSING r 
SURVE CHANDRAKANT RAYBA p 63 

SAKRE SATYAM JANAK F 64 

UBHALE DATTA DHANRAJ p 65 

VISHAL MOHAN MAGAR p 66 

PRANJALI SANJAY SHINDE r 67 

TAMBE PRANAV GANESH p 68 

RANJIT GAJI NATH ATOLE I__) 
69 

SURAJ TANAJI WAGHMARE , 
70 

GOPAL SITARAM PATI L f.) 
71 

ASKAR VISHAL RAJARAM p 
72 

PATIL GAURAV SANJAY A 73 

CHA VAN AKSHAY VITTHAL A 74 

GAHINE MAYUR DATTATRAY p 75 
JYOTI SHRI PATI GHADGE p 

76 

( 
VIRKAR SHANKAR VITTHAL 

f' 77 

DUKARE ANI KET MAHADEO p 78 

BHOYE KETAN MANOHAR p 79 

KHADEKAR HARSHAL RAJESH f' 80 
KADU AJAY MAROTRAO A 81 

ZAGADE PRASHANT SATISH f) 82 

ASHUTOSH SANTOSH A 83 GHANMODE 
BHOITE ABHISHEK NANDKUMAR p 84 .. ,, 

SANKET DILIPRAQ,NPl<AM p 
85 

. ' .·".,: . . ) 

I •~\ • 
, . ' 

PRANAVRAJ/D1LIP P.AR,.LEKAR p. .. ..... , 
86 i•I , '" ' !.< · ' i 

87 
SEJAL NEMlff1~ 1">!P SETHLYA 

·~- ~ , .- ' ... t' 
• ' I . 



CHAVHAN GAJANAN p 88 RHAGWANRAn 

89 
SAURABH DILIP DEOl<AR F 

90 
BORKAR PIYUSH JITENDRA p 
AASHIYA RAHUL DHEPE p 91 

KARANKAR PAVANl<UMAR p 92 'RAVTNDRA 
RACHITA RAMESH KANTEWAR p 

93 

ANKIT BALIRAM SURYAWANSHI p 
94 

RAM BABURAO SOLANKE p 
95 

UDAY ARUN RAUT p 
96 

GAJJALWAR DURGATAI p 
97 GANGADHAR 

SACHIN NITIN RAJBHOJ r 98 
VAIBHAV LAXMAN PARIHAR p 99 
TUSHAR KISAN TIKANDE p 

100 

PRIYA SHIVAJI WAGHMODE p 
101 

CHATE MAYUR ASHOK r 102 
YASH VINOD DESHMUKH 

f\ 103 
PHADTARE NI KHIL NANDKUMAR r; 

104 
PAVAN MAROTI MUNGADE p 

105 
PRAFUL SUDHAKAR GADGE r 106 
ROHIT PRADEEP PAWAR (,? 

107 
ZAGADE SHUBHAM LAXMAN p 

108 
GOSAVI PRATIKSHA HARI A 109 
RAVIKIRAN LAXMAN PATIL A 

110 
MUNGDERAHULSHANKARRAO P) 

111 

GAWANDE RUSHIKESH VIJAY A 112 

RASIKA RAMESH MANDLIK Pi 113 

SHINOE DHANANJAY VASANT A 114 

POUL SANDIP BALIRAM Pi 115 'l S UMIT RAJESH TOTALE p 
116 

ANIL KHANDU LOKARE p 
117 ~ 



118 
WAJE AKSHAY GANGADHAR _ _e 
JAYESH RAJENDRA PATI L --

119 p 
KOLEKAR GOVIND BALIRI\M -- -

120 p 
BALDAWA PRAPTI BALl<l SHAN -

121 p 
122 

MARALGAURI PRAKASH p 
MANE DIPALEE RAJARAM p 123 

THORAVE ARACHANA DADABHAU p 124 

BHANDARE SHUBHAM BAPURAO p 125 

SHUBHAM NAGNATH SHI NDE r 126 

RUSHIKESH ANIL YADAV p 127 

DHAKANE SHWETA AN KUSH ·P 128 

DIWAKAR DNYANESHWAR p 129 VTI Ll.<:;RAO 

RAHUL RAJENDRA KUMBHAR p 130 

ANKUR KUMAR SRIVASTAVA r 131 

PANKAJ LAXMAN MUKHEKAR p 132 

GAIKWAD SUDHANSHU KARTIK F 133 -
ASHLESHA SUDHISH PACHPANDE p 134 

MAYURI VAIJANATH YADDE p 
135 

SOLUNKE SAURABH ANKUSH p 
136 

r 
PISOLKAR RUCHA RAVINDRA p 

137 

NAVALE MAYUR RAJENDRA r 138 

GAURAV SARODE p 
139 



~ LF33 
I n n o v a t i ng B us i n ess L ea d e rsh ip 

29th September 2021 

To, 

Abhishek Patki 

Subject: - Letter of Appreciation 

Dear Alumni, 

On behalf of the Lotus Business School, I want to thank you for your session. 

Students got a lot of information and inspiration from you.Your valuable thoughts 

and knowledge sharing will definitely help our students for their career growth. 

We look forward for the long term association with you. 

Thank you again for your contribution. 

Dr.SatishWarpade 

Director 

Lotus Business School, Punwale, Pune -33 

Lotus Business School 
Q Near Sai Expessway Petrol Pump, Mumbai Pune Expressway, Punawale, Pune 411 033. 

'9+91 20 6529 1082 @ info@lotuscentre.ac.in C www.lotuscentre.ac.in 

I 



~ LF33 
I nn ova t ing Business Leade r shi p 

29th September 2021 

To, 

Aroha Deshpande 

Subject: - Letter of Appreciation 

r 

Dear Alumni, 

On behalf of the Lotus Business School, I want to thank you for your session. 

Students got a lot of information and inspiration from you.Your valuable thoughts 

and knowledge sharing will definitely help our students for their career growth. 

We look forward for the long term association with you. 

Thank you again for your contribution. 

Dr.SatishWarpade 

Director 

Lotus Business School, Punwale, Pune -33 

Lotus Business School 

Q Near Sai Expessway Petrol Pump, Mumbai Pune Expressway, Punawale, Pune 411 033. 

C.,+91 20 6529 1082 @ info@lotuscentre.ac.in e www.lotuscentre.ac.in 
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Swami Sevabhavi Sanstha's 

I n novati n g Bu si n ess l.ea d o r s ll ip Lotus Business School 
Q Near Sai Expessway Petrol Pump, Mumbai Pune Expressway, Punawale, Pune 411 033 . 

® info@lotuscentre.ac. in O www. lotuscentre.ac .in 

Rs. I S'"lJ'7j r 
~ No. : 

Pay Mr. /Mrs. [\bh 's½e k pcd-k 1 
a sum of Rs. 0 Y'\L Tho U ..SC{ n d P\ \,L onl--i 

\ 

Being \?:i\½ 1Y1 01 
and debit on _____________ Account. Received the sum of 

Paid by cash/ cheque on ___________ _ 
Rs. 

Bank _________________ _ 

Branch ________________ _ 

Cheque No. _______ Date : ______ _ 

~ 
Acc~ t Principa~irector Receiver's Signature 



~ L83 Swami Savabhavi Sanstha's 

J n n O V a l i O g B u S i n <' S S L tl a d O r S fl i J.) Lotus Business Schoo~ 
Q Nea1· Sai Expessway Petrol Pump, Mumbai Pune Expressway, Punawale, Pune 4-11 033. 

® info@lotuscentre.ac.in C www.lotuscentre.ac .in 

No.: 

Rs. I soo/ ... 
Pay Mr. /Mrs. P, ()\) D?i [) e.--S b ~Cl 'I\ de_ 

a sum of Rs. Q 'V"\e... · faou_sg,t\,. d · ~\L ¥ U..~ c::_\ 

Date : 2-£1 \ 0 !j I 2-e:> 2...\ 

Being \\\'vi, fr, n t' .se.s..s r (PJ Cs e..p \-e. tTJ b e;v- .2.-o 2..\ ) 
:::> 

and debit on ____ _________ Account. Received the sum of 

Paid by cash/ cheque on _ _______ ___ _ 
Rs. t soo k: 

Bank _ _ __________ ___ __ _ 

Branch _ _ _____ _ _________ _ 

Cheque No. _______ Date: _ _ ____ _ 

~~ 
Acco~ nt Pirinc ipal~ rector 

~ 
Receiver's Signature 
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LOTUS BUSINESS SCHO,QL 
I n 11 o v ,-1 ! 1 n g B LI s I n t ! ~- ~~ l , t ;1 c I c r , , t, 1 , J 

ALMA CONNECT INTERACTION WITH LBS ALUMNI 

Sr.No 

1 

2 

3 

4 

5 

6 

Alumni Session: - Ankit Pareek 

Date: 24th November 2021, Wednesday 

11.00 AM Onwards 

Documents 

Session Details File 

Invitation Letter 

Guest Profile 

Attendance Sheet 

Payment Invoice 

Thanks Letter 

Approved By 

IQAC 

~ 

___,,,.. 

\....-""' 

~ 

.._,/ 

✓ 

~ 
CHECKED AND SUBMITTED 

LBS-IQAC 
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Alumini session : Anlkit Pareek 
Organization : Estatemint ( Ceyone Technologies LLP) 

Designation : Retail Head ~=:::::-.... ~~~ d,JJ}._ 
Date of Session: 24/11/2021 Day: We Time: 11 am t ~ nd 

H>Ol43S n.u1sn9 sn101 
Subject: Alumini interaction ~IS fA!UQ!Aas IWl!M\ 

Main Topics covered: 
--..... AOUaJco . 

Anikit Pareek talked about practical knowledge; ti · ssed its importance in the life. He 

asked students to set target for themselves and work to achieve the target. He explained 

students how to learn from the failures. He advised students to justify the CV/Resume; 

students must explain the points written on CV. He advised students to enjoy every work 

and enjoying the work would make them successful. He told students to think like a King. 
Work hard, Study hard and also enjoy the college life by taking part in every event in the 



college H the · e focused ~hose sale~ _skills ~re important and need to developed by st~dents if 
Y Want to be in Marketing. He advised students not take language as the barrier to 

Progress. He advised students to do self analysis through SWOT analysts. 

-
, if 
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~ LF3-
l nn o v - ::, 

a t , n g B u s i n ess L ea der s h i p 

Dear Alumni, 

Greetings !!! 

Subject- Invitation for Webinar schedule on Wednesday 24
th November 2021 (11.00 AM 

onwards) 

This is in reference with the above mentioned subject our college is planning a program under 

the title of ALMA CONNECT INTERACTION WITH LBS ALUMNI. Session is scheduled on 24
th 

November 2021.We would like to invite you to grace the session. In which you can share your 

experience. Details of the Session are as follows, 

Date & Time: 24th November 2021 (11.00 AM onwards) 

Audience: Newly admitted first year MBA students with B.Sc Agri, B.Tech Food Technology 

B.Pharma, B.Sc, B.Com etc fresh graduates pursuing career in Management. 

Topic: Experience at LBS and after LBS. 

And also request you to kindly share your Brief profile, Photograph as soon as possible. We 

need it for digital creative. 

Looking forward ... 

Thanks & Regards; 

• Prof.Chandrakant Thorat 

Assistant Professor 

Lotus Business School 

Punawale Campus, 

Pune-411033 

TelNo.+91 - 8830260426 

www.lotuscentre.ac.in 

Lotus Business School 

QNear Sai Expessway Petrol Pump, Mumbai Pune Ex 
pressway, Punawale, Pune 411 03 

'-'+91 20 6529 1082 ® info@lotuscentre.ac .in c, WWW 
I 

t 
3

· 

- o uscentre.ac.in 

anked~ 

th 3rd 
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ANKIT PAREEK 
Address: Flat no.104 B Building shilp society jambe road Koyte Wasti , Punewale, Pune -411033 
Contact: +91 9028800422 ; E-mail: ankitskr.pareek60@gmail.com 

RELATIONSHIP MANAGEMENT PROFESSIONAL 
Seeking challenging assignments across Sales/Business Development in Finance, Automobile Sales and Real Estate Sector 
that will strategically utilize my existing skill sets while providing opportunities to amalgamate personal enrichment with 
professional goals 

PROFILE 
Competent, diligent & result oriented professional with an experience of 9.5 years in Finance, relationship management, 
operations management, customer service currently working in 360 REALTORS LLP as UNIT CONSULTANT. 

• An individual with strong marketing acumen and the capability of handling channel management, distribution network 
and other sales activities of the company. Anticipating & capitalizing on market trends, identifying profit potential, 
creating value, & positioning the company's products & services to maximize market share . 

• Acquired knowledge and understanding of subjects like Consumer Behaviour, Market Research, Brand Management, 
Sales & Distribution, Market Development through the subjects included in the curriculum and Academic Projects. 

• Consummate professional with excellent planning, execution, monitoring and resource balancing skills, attention to 
detail as well as the ability to build and lead effective teams. Outstanding presentation and leadership skills. 

• Manager with proven t ime/people management, multi-tasking and problem solving abilities. 

CORE COMPETENCIES 
Relationship Management ❖ Sales Operations❖ Business Development ❖ Liaison/Coordination ❖ Customer Relationship 
Management ❖ Strategic Planning. 

PROFESSIONAL EXPERIENCE 
360 REALTORS LLP. 
UNIT CONSULTANT (TEAM MANAGER) 

• 
• 

FEB. 21-To-TILL DATE 

•· 
Managing team by daily/weekly/monthly team meetings and review . 
Help team for client prospecting by daily unique client meeting . 
JFW with team members. 

• 
Manage our client base through excellent follow up on leads for existing and new clients. 
Sending out details of new properties of the market to people in your data base . 
Providing guidance to buyer in purchasing property for the right price under the best teams . 
Manage team with sales guidance and help them achieve their target . 

• 
• 
• Build relationship with builders and bring them on-board . 

HOMZHUB ADVISORS PVT.LTD. 
TEAM MAN AG ER SEP. 20-To- JAN.21 

• Generate supply side (property owners) and demand side (tenants) leads through cold calli d. 
digital marketing campaigns. ng, irect engagement and 

• M~nage t~am ~ith ~ales ~uidance and help them achieve their target. 
• Build relat1onsh1p with builders and bring them on-board. 
• Advise clients with right property choice and help them close the deal. 



ANKIT PAREEK 
Address: Flat no.104 8 Building shilp society jambe road Koyte Wasti, Punewale, Pune -411033 

Contact: +91 9028800422 ; E-mail: ankitskr.pareek60@gmail.com 

HOME SPACE PROPERTY & MARKETING PVT. LTD. 

TEAM MANAGER 

MAY 17-TO- SEP.20 

■ Company working with the builders as channel partner to help them to sell their project. 

• Managing Sales team. 

• Helping them for achieving their monthly target. 

■ Recognizes potential customers, creating business and reaching profitability level and sales growth. 

• Lead management and lead distribution. 

PROPTIGER.COM 

RELATIONSHIP MANAGER 

FEB.16-TO-APRIL 17 

• Company working in pan India with the builders as channel partner to help them to sell their project. As well 

Dealing in resale properties. 

• Part of the resale team in Aundh branch, Pune responsible for achieving sales target. 

• Received the clients lead from company then reach the client via. Call and fix up the meeting and site visit. 

• Recognizes potential customers, creating business and reaching profitability level and sales growth. 

• Perform as a team member to achieve the self and company revenue. 

VISHWAKARMA PROMOTERS & REALTORS 

SALES MANAGER 

AUG.14-TO-JAN.2016 

• Company working with the builders as channel partner to help them to sale their project. 

• Recognizes potential customers, creating business and reaching profitability level and sales growth. 

• Handel the team of the sales person to achieve the company revenue. 

ING VYSYA BANK LTD, PUNE 

ASSISTANT SALES MANAGER 

• Responsible for activities regarding sales, marketing, customer relation management 

• Organizes promotional programs to improve sales & attain set goals in sales. 

DEC.13-TO-JULY.14 

• Expertise in designing and applying various methods to accomplish targets on monthly, quarterly, and yearly basis. 

• Accountable for answering inquiry, questions & complaints of clients in order to keep client satisfactions. 

• Recognizes potential customers, creating business and reaching profitability level and sales growth. 

AXIS CAPITAL LTD, PUNE 

SR. BUSINESS EXECTIVE 

MARCH.13-TO-DEC.13 

• Hand~ing a bra~ch for getting good clients. Activities regarding sales, marketing, and customer relation management. 

• Work~ng as_~~sm~ss develo~er f~r car loan section Give the product knowledge to potential clients (Walk in). 

• Creative ab1ht1es m dev~lop_mg "_'Ide network with car Dealership Company for Promotional activity for improve sales. 

• Accoun~able for a~swermg mqu,ry, questions & complaints of clients in order to keep client satisfactions. 

• Recognizes potential customers, creating ,oe_:~R:a~i:ea profitability level and sales growth 



ANKIT PAREEK 
Address: Flat no.104 B Building shilp society jam be road Koyte Wastl, Punewale, Pune -411033 
Contact: +91 9028800422 ; E-mail: ankitskr.pareek60@gmail.com 

PASHANKER AUTOMOTIVE PVT LTD, PUNE (SKODA AUTO) 

SALES EXECTIVE 

• 
• 

Responsible for activities regarding sales & also responsible for Finance and RTO Process . 

Organizes promotional programs to improve sales & attain set goals in sales . 

MAY.12-To-FEB.13 

• Accountable for answering inquiry, questions & complaints of clients in order to keep client satisfactions . 

EDUCATIONAL CREDENTIALS 

MMM-MASTER OF Marketing Management (Marketing & Sales) 2010-2012 
Lotus Business School, Pune 

Bachelor of Commerce 2010 
Rajasthan University, Rajasthan 

Intermediates 2006 
Secondary Board of Rajasthan, Rajasthan 

Matriculation 2004 
Secondary Board of Rajasthan, Rajasthan 

Technical Skills 
Windows, MS-Office and Internet Applications 

Internship 
Organization 

Duration 

Project Undertaken 

NGO- Seva Sahyog, Pune 

15 Days 

Organization Hindustan Uni Liver Ltd 

2 months Duration 

Synopsis Provided information about the Product "Pure It" in the outlet and help the customer to select the 

best Product. Provided best Alternative product of our company. Executed various cross-promotional 

tie-ups so as to acquire incremental subscribers, increasing distribution width while maintain the 

brand equity. 

Date of Birth: 08
th 

December 1988 

Languages Known: English, Hindi and Marwari. 

\\ 
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Alun,· · in, session by : Ankit Pareek 
Date of Session : 24/11/2021 
Day : Wednesday 

Time: 11am 

Sr No Student Name Attendance 

MACHADE TEJASWINA f 1 NAN[)KTSHOR 
AKASH DHANRAJ KHIRADKAR p 2 
PAWAR SEJAL SANDIP p 3 
KHADE KALYANI SUNIL p 4 
MALI POOJA RAVINDRA p 5 
JADHAV BHAGYASHREE p 6 HARTSHr.HANDRA 
THAKARE RUPAK RAJENDRA 

f 7 

• JUHi LILADHAR PARCHAKE p 8 
SINGH GAURAV PREMBAHADUR 

f 9 
SALKE ABHILASH YASHVANTRAO p 10 

APOORVA SANJAYKUMAR p 11 WANKHA[)F 
GAVIT RAHUL BARINDRAKUMAR p 12 

DONGARE PRAVIN BALASAHEB p 13 

SUMEET POPAT KADAM p 14 

MAYURI BHAGWANRAO SAPATE f>i-
15 

RAHATE AKSHAY DILIP p 16 

• DANDILE NIKITA PRALHAD p 17 

SHINDE MADHAVI p 18 DNYANESHWAR 
VINAY SURESH GADGE 

f> 19 

GHODAKE SHARAYU PRADIP r 20 

SANCHITA SUNIL WAGH 
p 21 

MALI SAYALI KANTALING p 22 

NAGARE GANESH SOPAN p 23 

RANE MANSI VIJAY p 24 

. SUKHADA SUNIL KULKARNI ,p 25 

CHOUNDKAR SURAJ VILAS 
f 26 

SHELKE SANKET RAMCHANDRA f 27 



28 
DATRE NIKITA NANAJI p 
BALGUDE AKASH BALAJI p 

29 
SHINGADE RUSHIKESH VILAS r 

30 
SANGRAM SUNI L PATIL p 

31 
RAJPUT PRATIK RAJENDRA p 

32 
KUMBHAR VIKEE BAPU p 

33 
DEOKAR PRAVIN RAJENDRA p 

34 
YOGESH DHANAJI SHITOLE p 

35 
POLJAYDEEP MAHESH p 

36 
BHAGYASHREE MANOHAR p 

37 T()PAIF 
SALUNKE GANESH NANASAHEB p 

38 
BHADANGE AISHWARYA SAYAJI p 

39 
UDHANE SANCHITA RAJESH F 

40 
SAHIL DEVRAJ WAGH p 

41 
KRUSHNA SHESHERAO I NGLE F 

42 
AVIRAJ JOTIRAM BHANGE 

43 
f 

SAPRE NINAD ATUL p 
44 

SHELAR PRANJAL JAGANNATH p 
45 

TANMAY MEENBAHADUR RANA F 
46 

SHI NDE SHWETA SAMPAT p 
47 

GAN ESH BALASAHEB DEOKAR 
r r 48 

AKSHAY PRAFULLA PATEL p 
49 

KAMBLE MAYUR MURLIDHAR 
:.J 
' . 

so 
SHITAL ANIL KACHARE p, 

51 

SARVADE POOJA MARUTI p 
52 

53 
: 

KAMBLE RAHUL NAMDEVRAO p 

54 
SALUNKHE SANJEEVAN RAJARAM ,p 
TILEKAR 'MANISHA SHAILESH p 

55 
DESHMUKH NIKITA ANIL ,p 

56 
RAJ PUT SHUBHAM PRAVINSING ~ 

57 



-

S8 
PATIL VIJAY PRAKASH p 

~ 

VIKAS ACHYUTRAO SONWANE p 
- S9 

KHAWATODE SIDDHARTH p 
60 fJHANAlI 

DINESH SHANKAR LOBHE p 
61 

PATIL PRATIK AJABSING f 62 
SURVE CHANDRAKANT RAYBA p 

63 
SAKRE SA TY AM JANAK 

' 64 
UBHALE DATTA DHANRAJ ~ 65 
VISHAL MOHAN MAGAR 

,, 

p 66 
PRANJALI SANJAY SHINDE 

' 67 

• TAMBE PRANAV GANESH p 68 
RANJIT GAJINATH ATOLE f) 

69 
SURAJ TANAJI WAGHMARE p 

70 

GOPAL SITARAM PATIL p 
71 

ASKAR VISHAL RAJARAM p 
72 

PATIL GAURAV SANJAY 
f 73 

CHAVAN AKSHAY VITTHAL p 74 
GAHINE MAYUR DATTATRAY p 

75 
JYOTI SHRIPATI GHADGE p 76 

• VIRKAR SHANKAR VITTHAL p· 77 

DUKARE ANIKET MAHADEO A 78 

BHOYE KETAN MANOHAR p 79 

KHADEKAR HARSHAL RAJESH p 80 

KADU AJAY MAROTRAO p 81 

ZAGADE PRASHANT SATISH p 82 

ASHUTOSH SANTOSH p 83 (.;H.I\NMOfJF 
BHOITE ABHISHEK NANDKUMAR Pi 84 

SANKET DILIPRAO NIKAM P1 85 

PRANAVRAJ DILIP. PARLEKAR f i 86 
SEJAL NEMICHAND SETHIYA ff 87 



CHAVHAN GAJANAN p 88 BHAc:;w LI.ND iln 
SAURABH DILIP DEOKAR r 89 

BORKAR PIYUSH JITENDRA p 90 

AASHIYA RAHUL DHEPE p 91 
KARANKAR PAVANKUMAR F 92 RA\/TNnDil 
RACHITA RAMESH KANTEWAR p 93 
ANKIT BALIRAM SURYAWANSHI p 94 
RAM BABURAO SOLANKE f 95 
UDAY ARUN RAUT p 

96 

GAJJALWAR DURGATAI p 97 c:;ANr.: L1. nl-l ilD 
SACHIN NITIN RAJBHOJ p 98 
VAIBHAV LAXMAN PARIHAR p 99 
TUSHAR KISAN TIKANDE p 100 

PRIYA SHIVAJI WAGHMODE . -p . 
101 

CHATE MAYUR ASHOK p 102 

YASH VINOD DESHMUKH f 103 
PHADTARE NIKHIL NANDKUMAR p 104 

PAVAN MAROTI MUNGADE p 
105 

PRAFUL SUDHAKAR GADGE F 106 

ROHIT PRADEEP PAWAR p 107 

ZAGADE SHUBHAM LAXMAN f 
108 

GOSAVI PRATIKSHA HARi p 109 

RAVIKIRAN LAXMAN PATIL p 110 

MUNGDE RAHUL SHANKARRAO p 111 

GAWANDE RUSHIKESH VIJAY p 112 

113 
RASIKA RAMESH MANDLIK p 
SHINDE DHANANJAY VASANT p 114 

PO,UL SANDIP BALIRAM p 115 

SUMIT RAJESH TOTALE r 116 
ANIL KHANDU LOKARE r 

117 
-



) 

--
58 

PATIL VIJAY PRAKASH p 
~ 

VIKAS ACHYUTRAO SONWANE p 
- 59 

KHAWATODE SIDDHARTH p 
60 DHA.NAlT 

DINESH SHANKAR LOBHE p 
61 

PATIL PRATIK AJABSING p 
62 

SURVECHANDRAKANTRAYBA p 
63 

SAKRE SATYAM JANAK ' 64 
UBHALE DATTA DHANRAJ ~ 65 
VISHAL MOHAN MAGAR p 

66 
PRANJALI SANJAY SHINDE r 67 

ie TAMBE PRANAV GANESH p 
68 

RANJIT GAJINATH ATOLE f) 
69 

SURAJ TANAJI WAGHMARE p 
70 

GOPAL SITARAM PATIL p 
71 

ASKAR VISHAL RAJARAM p 
72 

PATIL GAURAV SANJAY f 73 
CHAVAN AKSHAY VITTHAL p 

74 
GAHINE MAYUR DATTATRAY p 

75 
JYOTI SHRIPATI GHADGE p 

76 
VIRKAR SHANKAR VITTHAL p· 

77 
DUKARE ANIKET MAHADEO A 78 

BHOYE KETAN MANOHAR p 
79 

KHADEKAR HARSHAL RAJESH p 
80 

KADU AJAY MAROTRAO p 
81 

ZAGADE PRASHANT SATISH p 82 

ASHUTOSH SANTOSH p 
83 (.;HA.NMODE 

BHOITE ABHISHEK NANDKUMAR Pi 84 

SANKET DILIPRAO NIKAM p, 
85 

PRANAVRAJ DILIP. PARLEKAR f.1 86 

SEJAL NEMICHAND SETHIYA tf 87 

\ 

I 



CHAVHAN GAJANAN p 88 BHAr,WANR,rn 
SAURABH DJLIP DEOKAR r 89 
BORKAR PIYUSH JITENDRA p 90 
AASHIYA RAHUL DHEPE p 91 
KARANKARPAVANKUMAR p 92 IRAVTN nRA 
RACHITA RAMESH KANTEWAR p 93 
ANKIT BALIRAM SURYAWANSHI p 94 
RAM BABURAO SOLANKE F 95 
UDAY ARUN RAUT p 96 
GAJJALWAR DURGATAI p 97 (.;ANr.:AnHAR 
SACHIN NITIN RAJBHOJ p 98 
VAIBHAV LAXMAN PARIHAR p 99 
TUSHAR KISAN TIKANDE p 100 

PRIYA SHIVAJI WAGHMODE ·-p . 
101 

CHATE MAYUR ASHOK p 102 

YASH VINOD DESHMUKH f 103 

PHADTARE NIKHIL NANDKUMAR p 104 

PAVAN MAROTI MUNGADE p 105 

PRAFUL SUDHAKAR GADGE , 
106 

ROHIT PRADEEP PAWAR p 107 

ZAGADE SHUBHAM LAXMAN f 
108 

GOSAVI PRATIKSHA HARi p 109 

RAVIKIRAN LAXMAN PATIL p 110 

MUNGDERAHULSHANKARRAO p 111 

112 
GAWANDE RUSHIKESH VIJAY p 

113 
RASIKA RAMESH MANDLIK p 

114 
SHINDE DHANANJAY VASANT p 
PO.UL SANDIP BALIRAM p 115 
SUMIT RAJESH TOTALE p 116 
ANILKHANDULOKARE 

' 117 



118 
WAJE AKSHAY GANGADHAR p 

. 
JAYESH RAJENDRA PATIL f 119 

KOLEKAR GOVIND BALIRAM p 
120 

BALDAWA PRAPTI BALKISHAN p 121 
MARALGAURIPRAKASH D 

122 
MANE DIPALEE RAJARAM ';.) 

123 
THORAVE ARACHANA DADABHAU p 

124 
BHANDARE SHUBHAM BAPURAO p 125 
SHUBHAM NAGNATH SHINDE p 

126 
RUSHIKESH ANIL YADAV p 

127 

• DHAKANE SHWETA ANKUSH p 
128 

DIWAKAR DNYANESHWAR p 
129 VII [).C D[).f'I 

RAHUL RAJENDRA KUMBHAR r 130 
ANKUR KUMAR SRIVASTAVA f\ 

131 

PANKAJ LAXMAN MUKHEKAR 
F 132 

GAIKWAD SUDHANSHU KARTIK p 133 

ASHLESHA SUDHISH PACHPANDE F 134 

MAYURI VAIJANATH YADDE p 135 

SOLUNKE SAURABH ANKUSH p 136 

• PISOLKAR RUCHA RAVINDRA f 137 

NAVALE MAYUR RAJENDRA p 138 

GAURAV SARODE p 139 
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Innovating Busin ess Leaders\1ip 

24th November 2021 

To, 

Ankit Pareek 

Subject: - Letter of Appreciation 

• 
Dear Alumni, 

On behalf of the Lotus Business School, I want to thank you for your session. 

Students got a lot of information and inspiration from you.Your valuable thoughts 

and knowledge sharing will definitely help our students for their career growth. 

We look forward for the long term association with you. 

Thank you again for your contribution. 

Dr.SatishWarpade 

Director 

Lotus Business School, Punwale, Pune -33 

Ranked ''} 

44,h I 3rd f 
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Rs. \JLN\ r ~i;i,W~ 
~ 1 Date: 2.-L-{ \cl \~ 

Pay Mr. /Mrs . -~-----~_\<_(...;.+ _ __._P.....ac1_"<'_~_ 0'__.;.,.l(. ____________________ _ 

No.: 

a sum of Rs._Q...._t'\......;.;:L=-_ ,h-'--..;..O.=.Ll'"""$""Cl~ol;..:.l,,oci.____.~;..._1' u_ ___ µ.;,,,,,,,,:,,.\1,;,,;.~_ c:\.;;;;__y_~ -~--....;;~;_"'_..:.,_r\_..:.,_ _______ _ 
Being f\ \ \ U n,,n, 'S es_q-b 

j 

and debit on ______________ Account. Received the sum of 
Paid by cash/ cheque on ____________ _ 

Rs. Bank ___ ________________ _ 

Branch _____________ _____ _ 

Cheque No. ________ Date : ______ _ 

>JY 
Princifial / Director iiver's Skmot11,~ 


